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VISION

Every Property. Every Professional. Every Transaction.

One Connected Platform.

One shared network for the people, properties and activity that power real estate.

Properties Professionals Transactions

Living digital assets One connected network One continuous workflow

EVERY ASSET EVERY PARTICIPANT EVERY STEP
Residential « Commercial Buyers * Sellers « Agents « Lenders Discover « Communicate « Finance
Land « Development * Investment Investors * Developers * Service Providers Transact = Operate - Build Relationships
®

POWERED BY ONE SHARED REAL ESTATE NETWORK

Discovery, communication, relationships, transactions and business operations—unified.



THE OPPORTUNITY

The World's Largest Asset Class Still Lacks
a Unified Digital Infrastructure

Haccretion connects the people, properties, professionals and businesses that power the real estate economy.

ONE CONNECTED ECOSYSTEM

| Properties |

L | Thannhauser
People Living digital assets
\ 7/ ™\ Estates
Buyers « Sellers } -'
BEROKERAGE
Owners * Investors
L]
Haccretion
Platform
THE SHARED LAYER
Data « Identity » Relationships
EllrﬂﬂiHESBDIHﬂlS' _ Thannhauser
| Agents « Lenders - Capital Partners
Businesses * Developers / \
| / . LENDING & INVESTMENT
Service Providers 'Transactions

Capital + industry software
Connected workflows

®
THE OPPORTUNITY IS TO BUILD—AND SCALE—THE SHARED LAYER

Become part of the infrastructure designed to unify—and ultimately transform—the global real estate industry.

THE RESULT

One Connected

Real Estate Economy



BUSINESS MODEL

One Network. Three Integrated Businesses.

Each business creates value independently while strengthening and monetizing the same real estate network.

Haccretion
Platform

NETWORK INFRASTRUCTURE

Marketplace » Professional network

% Shared data and digital operations

RECURRING REVENUE

Software and platform activity

Thannhauser
Estates

BROKERAGE & DISTRIBUTION

Direct inventory = Agent support

%, Listings and transaction execution

TRANSACTION REVENUE

Brokerage and closings

SHARED INTELLIGENCE LAYER

Thannhauser
Capital Partners

LENDING & CAPITAL

Financing = Investment
Capital and lending infrastructure

Long-term value creation

CAPITAL REVENUE

Lending and investment returns

Al » Data * APIs * Automation

Improves matching, communication, underwriting, operations and decision-making across the entire ecosystem.

THREE BUSINESSES. ONE SELF-REINFORCING REAL ESTATE ECOSYSTEM.




ECOSYSTEM AT SCALE

A $393 Trillion Market Built on Fragmented Infrastructure

Haccretion can become the shared operating layer across the activity surrounding the world's largest asset class.

THE ASSET BASE

$393.3T $286.9T $58.5T $47.9T

Global real estate value Residential real estate Commercial real estate Agricultural land

HACCRETION'S ADDRESSABLE ECOSYSTEM

Consumers Professionals Transactions Lending Investment

Properties

The asset Demand 3M+ licensees Activity Capital Compounding

HOW HACCRETION MONETIZES THE NETWORK

: Thannhauser
Haccretion Platform Thannhauser Estates ’ Al, Data & APIs
Capital Partners
Memberships « Software Flat-fee brokerage revenue Automation » Intelligence
- e . . Lending * Investment
Marketplace activity Listings * Closings + Distribution Infrastructure access

Borrower-paid revenue

HACCRETION DOES NOT NEED TO OWN THE ASSET
It needs to become the shared infrastructure connecting the activity around it.

Sources: Savills Research, global real estate values at the end of 2024, ARELLO licensee verification database. ﬁ ,




COMPETITIVE ADVANTAGE

The Integrated Ecosystem Becomes the Moat

Technology, brokerage operations and capital reinforce one another inside a single real estate network.

THREE OPERATING ASSETS - ONE COMPOUNDING SYSTEM

01 5

e 03

BROKERAGE WEDGE NETWORK INFRASTRUCTURE CAPITAL LAYER
Thannhauser Estates Haccretion Platform Thannhauser
Capital Partners
@ Creates direct listings and closing volume ® Connects consumers and professionals . . N
® Embeds lending and investment capability
® Turns agents into a distribution channel ® Keeps communication and workflow inside o
@ Expands revenue beyond subscriptions
® Free access aligns agents with adoption ¢ Compounds relationship and transaction data . ,
® Improves borrower economics and retention
STRATEGIC VALUE STRATEGIC VALUE
STRATEGIC VALUE
Seeds supply, relationships and revenue. Owns the network, workflow and intelligence.

Deepens monetization across the relationship.

THE DEFENSIBILITY STACK

@ Direct Supply ® Embedded Distribution @ Transaction Intelligence @ Multiple Revenue Engines @ Repeatable Expansion

Inventory competitors cannot copy Professionals bring the market Activity improves matching Software, closings, lending + capital Same system, new markets

Supply - Participation - Transactions - Data - Better Outcomes - New Markets

@®
COMPETITORS CAN COPY FEATURES. REPLICATING THE INTEGRATED OPERATING SYSTEM IS HARDER.

Haccretion owns the operating companies that activate, monetize and expand the network.




PLATFORM ARCHITECTURE

The Network Becomes the Infrastructure

Marketplace, professional network, trust, property data and deal execution live inside one real estate-native ecosystem.
HACCRETION Al — INTELLIGENCE LAYER

Property Analysis * Matching * Market Intelligence * Automation * Decision Support

Market &
Professional
Discovery

Thannhauser
Estates

EVERYONE CONNECTS

Haccretion
Platform

THE REAL ESTATE-NATIVE NETWORK

BROKERAGE LAYER
Properties = Agents = Lenders

Direct market access = Agent support
%, Confractors » Services « Investors /'

Compliance + Listings = Transactions 4

Marketplace + Professional network

Profiles » Content » Messaging « Community

B eputation = Relationships » Deal momenturg

_.:I;iving Property &
" Trust Layer

/ Thannhauser
Capital Partners

PROOF OVER AD SPEND

CAPITAL & PARTNERSHIP LAYER
Verified updates » Owner context

Real estate - Private companies
. Reviews - Reputation » Outcomes

Technology = Development = Deal flow |

nvestment = Strategic partnerships

THE SYSTEM OF RECORD

Identity * Trust * Property Data ¢ Relationships * Deal Execution
®
ONE NETWORK CAPTURES ENGAGEMENT, EXECUTES TRANSACTIONS, DEPLOYS CAPITAL AND COMPOUNDS INTELLIGENCE.



PRODUCT

% Redo search in this area

@ Billings. .
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Market Activity

Product Walkthrough

. Miami
o

. g
" sNew York

L

$1 000 000

5183 Sweitzer Rd, Mohnton, P& 19540
3 Beds - 3 Baths - 2,000 5q Ft - 2.4 Acres
Listed by Haccretion « 2 days on Haccretion

View Property

Connected to Your Deal
Agent Lender Services
Michelle Weaver Ryan Matthews
12
@ Listing Agent & @ Preferred Lender A 8 @+
2 )iI0% D)%
Community Reviews 4.8(24) See all reviews
Guiet area Great schools Spacious lots Low traffic

Open Deal Workspace [




PRODUCT

John von Thannhauser &
Luxury Real Estate Advisor

View Profile

For You
Following
Saved

My Listings

My Metwork

% 00 & D & B

Groups

£} Ewvents

MY COMMUNITIES -+

Luxury Connect
12K membaers

G Investors Circle
842 members

Miami Market Pulse

1.6K members

View all communities

WHO TO FOLLOW

View all suggestions

Victoria Chen &
Follow
Miami, FL J
@ Marcus Hill & Foll .
Austin, TX | ——
@ Lena Rodriguez @ Follow
Mew York, NY \

Social Feed

o Share an update, market insight, or opportunity...

(4 Post (il Property Ml Market Insight @ Question B Media

Following Mentions Market Updates

@ Verified Agent e

@ Victoria Chen @ listed a property
Miami, FL » 32m

Just Listed &t Ultra-Modern Waterfront Estate
- Miami Beach, FL

B 6Beds & 75Baths [ 6,2005qFt
$14,950,000

Bayfront new construction with skyline views, private dock,
and resort-style amenities.

:

@oo 126 O 36 Comments £ 18 Shares [ Save

@ Marcus Hill @ Stunning! The indoor-outdoor flow is incredible.
8Bm  Like R’r-pi:,'

@ Add a comment...

Lena Rodriguez @ shared a market insight
Th » New York, NY

@ Verified Analyst aw

Manhattan Market Update
May 2025  Market Insight

T 6.3% T 2.1% + 12 Days

Median Price (YoY) Inventery (MoM) Avg. Days on Market

View full report

00 s O 14 Comments @ TShares  [] Save

n John von Thannhauser @ Thanks for the update Lena. Do vou see this trend continuing inta Q37

Sort by: Relevance

oc (3

Network Highlights View all

@ David Park & connected with  Sarah Mitchell

@ Emily Johnson @ commented on a post

@ Michael Turner @ saved a property

Active Now - 156 anline

Q00O OOD -

Market Snapshot View full market
Miami, FL May 2025
Median Price Inventory Avg, DOM
$1.42M 8,560 41 Days
T 5.4% T 3.14% 4 87%
i S . __;". .-.1\-.__\_& ___.r-" o

Recommended Properties View all

Oceanfront Penthouse

Miami, FL (R

£8,750,000
dbd + 45ba - 3560 sq ft

Modern Estate
Coral Gables, FL |:|

$6,250,000
Sbd - 6ba - 4,200 sqft

Top Professionals View all

ﬁ The Coastal Group &
Tanrm = Miasm: Fl



PRODUCT

Profile

—~—
-Eh My Profile
m My Properties
D My Posts
g My Metwork
]Ohl‘l von Tha n nha user @ verified Agent
i : : - Recommended Professionals View all
Real Estate Advisor | Investment & Residential Specialist
O Messages (2
® Autauga County, Alabama Emily Carter —
Roal Estate Attorney S
1:? Saved Resclontial Luxury Homes Investment Praparties Land & Acreage Ralocation
Michael Grant
. Fallowers Fellowing Metwork Reviews Member Singe P Mewsage
E) Reviews 428 312 1.2K 4.9 (27) Jul 16, 2026
Q e Samantha Lee e
Recommendations - it o . or Interior D1";=l-1'|14~r iy
Overview Listings Posts Reviews MNetwork Credentials Activity AboutJohin
@ Account Settings FeaturadiP i e - é Real Estate Advisor with 9+ years of experience
eatu ropertes ew all listings
[f!] Specializing in residential, investment, and land meem'd Lenders View all
properties across Central Alabama
David Morgan
Mortgage Loan Officer Messape
Mutual Connections View all NMLS #123456
Rachel Brooks
) == Loan Citicer Message
5183 Sweitzer Rd 2218 Mulberry Ridge 104 Riverwalk Dr 12 mutual connections NMLS 2789012
Montgomery, AL 36105 Prattville. AL 36066 Wetumphka, AL 36092
51,000,000 $725,000 5495,900 Reviews View all Completed Activity Viewall
3bd 3ba 2,000sqgft 4 bd 3ba 2.450sgft 2bd 2ba 1,800 sgft 4'9 d % & & * 27 reviews)
“lohn made our home buying experience seamless from @ Sales Closed 18
Recent Posts View all posts —3 start to finish. Highly recommend!”
= Sarah M,
£ @ Listings Sold 24
John von Thannhauser @ ki
2 days ago - 1327
Suppgded Causes Wiew all @ Client Reviews 27
lust closed on this beautiful property in Pratiwille! Congratulations to my amazing clients on their new home.
Help Center Community First Initiative
5||F~;ﬂrt|ng|.-.r:.1: Feparsa ng and education programs




PRODUCT

Thannhauser Estates

Liﬁtjﬂg"l Active Listings Under Contract Closed This Month Showings This Manth MNaw Seller Leads

86 @ 24 ® 18 © 156 2 47 o i

Metwork Demand e iy . iz T Gl o Adaaka @ o
All Listings e

Direct Inventary Pipeline Wiew Al Listings Transaction Pipeline Viaw Al Tran

Lsbrutiy ol

Transactions o
Active 84 Coming Soon 12 Under Contract 24 Under Contract 24 InEserow 12 Closing 8 e

Showings

Morik Alaniic
315 Maple 5t $1,425,000 : o @ Ocenn

Mgk ol +

1234 Qcean View Dr $3,250,000 Sbd | 4.5ba 2d
Agents & Teams wani ks, LA I04N :

Seller Relationships 8727 Lookout RidgeRd  $8900.000  &bd | 7ba 4d

8727 Lookout Ridge Rd 58,200,000
Haceretion Network S a0 Selln \ o
Hacceration Metwork Activity

Marketing 451 Hillcrest Ave $1,750,000

I'Ir 5 tl said vour lishing
451 Hillerest fwe £1,750,000 Ile plis gt i Tniia I View Listing

TRTO e 1 [T— 1

P LR

Jamie in Austin requested a chowing
123 Ocean View Dr 53,250 000 Exl i Autg, Austin, A Respond

Documents

£
ir's
(=8

Compliance _21'31'.3 Lake?idelﬁluﬁ $2,250,000

Reports
99 Harbor View Way 4,905, 000 ibd | 4ba 10d 'hhb i 3an Flrw-gn oot : e
Messages o s E e i skout Ridge Rel, Baverly Hills, CA View Listing

2000 Bayfront Ln 52,550,000

= -
L 33133 ritract | & 18 Ay

Tasks

Haccretion Mebwork Match
- -
E Mew buver match for 2100 Lakeside Blvd, Dallas, TX View Match

Settings

Top Agents by Activity View All figent Seller Relationships i il Showings This Month v Tasks View All Task Compliance & Documants vl Revenue Snapshot

You lst directhy, Robert & Linds Parker TP &3 B 1 5 6 e My Tasks 18 Toarn Tasks
 FT P A T 1 Sarah Mitchell g ; o : T3

2 @ Michael Chen @ 18
Maria & James Lope Morbuing S3.2M Upsoming Shewings e gl il Expiring Decumentz (30 duy Flal-Fee Revenue
3 Victoria Rodrigues } : Tadey 2200 PM 1234 Ooaan Ve Ir S5

Commission Revenue

Dis 2 E s 3._ M Frorm Mobanri From Qther Seurces Ll | v upeadth Vieloss :_.___ |'|._|.... . ql.‘_::::.l.:j..{ 5
£ i Aot ; 3 (=0

Poaatling thgratuings

4 @ Jarnas Walker
& @ EII":"'.I Johasan

Average Flat Pee

« Cermalted This Month




PRODUCT

Messages

0

Proparties

=3

Transactions

Calendar

i

Documents

Settings

Unread Menticns

C Search conversations

John von Thannhauser

Thanks! Wa're excited to see it.
C1B3 Swaitrar Rd

Lisa Reynolds (Listing Agent)
I'll zend over the disclosures now.

D183 Sweaitzer Rd

First National Mortgage

Pre-approval letter uploaded.
5183 Swaitzer Rd

Secure Title Services

Title commitment is ready.

5183 Sweitrer Rd

Home Inspection Pros
Inspection scheduled for Tue 5/27.

=183 Sweaitzer Rd

Haccretion Team

Emily: Great update on the deal!

& Sweitzer Hd Deal

'EI' Archived Conversations

10:30 AM

42 AM

9:15 AM

Yestarday

Yesterday

Messaging

" 2103 IWRILZEr O, IMIDNNTON A Yoy

Today
o John von Thannhauser 10:15 A0
Good merning! We're really interested in this
home. Can we schedule a showing?

Emily Carber  10:14 AN

Good morning, John! Absolutely. How does
tomorrow at 1:00pm work for you? e

o Jahn van Thannhauser 1007 40
Perfect! See you then.
Emily Carter  10:20 4K

5183 Sweitzer Rd
Maohnton, PA 19540

3 Beds - 3Baths - 2,0005qFt
51,000,000

View Property

John von Thannhauser 10:21 A0
o Looks great! Is there a list of recent updates?

Emily Carter  10:24 AM

Froperty Updates & Features.pdf
ﬁ" BaZ KB « PDF

o John von Thannhauser  10:24 An
Thanks! We'll review and see you tomorrow.

1

i

) Schedule Showing & Share Document {1 Send Listing (%5 Create Task

5183 Sweitzer Rd
Mohnton, P& 19540

3Beds = 3 Baths « 2,0005gFt

$1,000,000
5 Buight BALS « Linting ARASK 2054412
View Listing
Transaction Stage Under Contract
Offer Inspections MAppraisal Frnangin Closin
Aecepted i RE I e 4
Participants + Add
° John von Thannhausar By Yo ] e
@ Sarah Miller Buyos Yo o) W
. Ligting Agent
@ Lisa Reynolds - :__:‘11 _;I-r-llsr.;.---, = w
e Emily Carter Agant Yeau & v
Hocoration Realty
@ Mark Davis Loan Oificer = -
Firnt Mational Mortgagi
@ Secure Title Services  Titke Company = W
Docurnents View all Tasks Yiew all

Purchase Agreement.pdf

May 20, 2025

Earnest Monay Depasit

say 22, 2025

—

% Pre-Approval Letter.pdf Home Inspection

Moy 2, 2002
May 19, 2025
Appraisal Ordered
% Property Disclosure. pdf hiay 29, 2025
My 18, 2025
Loan Docs Submitted

Jun 2, 2025

Mext Action



PRODUCT
Thannhauser Capital Partners

P P A LI YE T RS L Lt LR S [N BRI D WA T YL RIS U e T Kadie L'eESK |2y mane Inean

Borrower Pipeline 1 84 [B $ 8 6 i 4 M @ 4 2 @ $ 1 8‘ . 7 M @ 2 1 ﬁ 30-Year Fixed

Applications s i e B0 Sl e B e 5.75% D_E.ID%“ .

Underwriting 15-Year Fixed

Borrower Pipeline Wiew All Pipeline Loan Activity Map View Full Map 5 2 0 9’, 0.05% 5. 48%
! o . : a5

vtk (8 Progr
PTUFIEI-I:IE':. Larrenwer PI'::FI,-:'::. Leam Aot L Raie i:.u:-,: Ohvmaesr o DSCR I':Igr m
o
6.35%

Rate Desk

-3

All B4 ntake 38 Underwriting 56 Conditional Approval 3 Cloar to Close 47 Funded

0.05% 6.68%

=
=

Documents @ Bluewater Capatal 2000 Bayfrant Ln 48 250 000 &R 6.35% @ @
Corteiansa @ o Bridge Program
L0 ce S - - - T .
P @ Summit Partners 315 Maple St el ik E © o 8 1 0 o +0.10% 8.55%
* o f [ Al
Capital Markets . @
@ Eabe L S P s $2950,000  62%  6.10% D @ @
Portfolio
@ Northgate Group 123 Ocean View Dr §4,250,000 0% 5 058 s @ T Activity Feed Vs B
Analytics
@ Vista Healty B2T Music Row S B00. 000 TO% 5.75% Clair 15 Cloge 9 @ Bluewater Capital submitied a new
! apphication for 2000 Bayfront Ln
rﬂEE":agF“- @ Coastal Pacific %0 Harbor Ve W I A
o i e ; e §7.400,000 55%  6.20% !
I t I s 1 N @ @ Active Pipeline Funded (30 Days)
Tasks Surnmit Partners uploaded financials
w Full for 315 Maple 5t
Document Readiness View Al Compliance Gueue Capital Deployment View Report Portfolio Performance  View Dashboard Alex Morgan moved loan for 123 Ocean

View Dr to Conditional Approval
Borrowers and »
brokers
applications.

oY Highi Prisity ! $ '1 8 "? M t ur.u.j.-ﬂ T I'Iui:: Month Total Portfolio $512.4M

Perfor ming Leans 96.1% @ Jenna Kim schedulied closing for

B Complete 132

B InProges 28

82%

827 Muslc Row
Complet 0 ing 12 12 Medium Priority Y $96.3M 3312.8M 68% Delinguent {30+) 1.2% ; i
Ormpeete ulstanding | P Tkl £ .

Teams undenarite,

Average LTV 61%
Mot Started 12 B a

oollaborate, David Lee requested appraisal for

451 Hillerest Ave

. ' HI:-"\-\.I I'--'“.i"""d
Low Prianit P Wi, DSCR Y
18 P R ’ BZ7 Music Row L6 B00.000 1.57x

document decisions

YTD Met Yiald 6.42%

e i 1684 af 184 Laans
Capital is deployed 37 Total ltems Virw All Fundings View Full Portfolio Vi Full Activiby

and performance
5 tracked.

System Insights Wiew Analytics

All from one operating system.




GO TO MARKET STRATEGY

Brokerage-Led Market Entry

Thannhauser Estates seeds supply. Professionals distribute the network. Transactions activate revenue. The playbook repeats.

THE BROKERAGE IS THE WEDGE

® > @ 4 @

Launch Activate Professional Convert Network Replicate Market
Thannhauser Estates Distribution Activity by Market
SEED DIRECT SUPPLY AGENTS BRING THE NETWORK ACTIVATE TRANSACTIONS & CAPITAL SCALE THE OPERATING PLAYBOOK

® Recruit founding agents @ Better economics attract agents ® Marketplace creates qualified demand ® Add local brokerage operations
® List properties directly ® Agents invite clients and partners ® Estates executes brokerage closings ® Seed inventory and professionals
® QOperate beyond MLS dependence ® Relationships replace purchased leads ® Capital Partners adds lending and capital ® Reuse the same platform, Al and data
RESULT RESULT RESULT RESULT
Real inventory and transaction Professionals become the platform's Activity becomes revenue, reputation Each expansion becomes faster and
capability from day one. customer-acquisition channel. and proprietary transaction data. more capital-efficient.

THE REPEATABLE MARKET FLYWHEEL

Direct Listings - Professionals - Consumers - Transactions - Data - New Markets

®
SUPPLY-LED GROWTH REDUCES DEPENDENCE ON PAID CONSUMER ACQUISITION.

The brokerage creates the initial market. The network and operating infrastructure compound from there. ﬁ7




REVENUE ENGINE

How Haccretion Makes Money

Three integrated businesses. Multiple revenue streams. One aligned real estate ecosystem.

THE PLATFORM

Haccretion Platform

Agents — $100/month
Businesses & lenders — $50/month
Users — $10/month

Al services & APl access — pricing TBD

ROLE

Recurring software revenue and
ecosystem infrastructure.

THE BROKERAGE

Thannhauser Estates

Flat-fee split on every closing

Starting at $1,000 per $100,000
of property value

Agents receive platform access,
support and leads free

ADVANTAGE

Better agent economics drive
listings and transactions.

LENDING & CAPITAL

Thannhauser
Capital Partners

Borrower-paid lending revenue

Loan officers receive free access
and a $25K base salary

Real estate investment and
venture capital returns

Integrated lending-industry software

ADVANTAGEL

Better rates attract borrowers while
capital compounds value.

PLATFORM REVENUE + TRANSACTION REVENUE +« LENDING REVENUE + INVESTMENT RETURNS



REVENUE ENGINE

Platform Memberships

Recurring access revenue across professionals, businesses and consumers.

AGENTS BUSINESSES & LENDERS USERS
$100 / monTH $50 / monTH $10 / monTH
Independent agents build their own brand Professional access for brokerages, Premium consumer access across the
and retain their existing brokerage model. lenders and real estate businesses. property and professional network.
U.S. market: 1.439M REALTORS® Market proxy: 641K accounts U.S. market: 129.23M households
Full-market MRR: $143.9M Full-market MRR: $32.1M Full-market MRR: $1.292B
Thannhauser Estates agents receive Includes 85K broker owners + Consumer households used as the
access, support and leads free. 256K mortgage loan originators. addressable-market proxy.
FULL U.S. MEMBERSHIP CEILING 51% MAJORITY-SHARE SCENARIO

$1.47B MRR « $17.62B ARR $748.8M MRR - $8.99B ARR

lllustrative market ceiling—not a forecast. Assumes paid adoption across each cited market proxy.
Al services and API access are excluded; pricing remains TBD.
Affiliated agents and loan officers on Haccretion are not included in paid subscription counts.



REVENUE ENGINE

Thannhauser Estates

A flat-fee brokerage model that improves agent economics and monetizes every closing.

THE FLAT-FEE MODEL AGENT ADVANTAGE U.S. MARKET INPUTS
$1,000 ACCESS INCLUDED 4.09M
PER $100K OF PROPERTY VALUE Haccretion platform access — free ANNUAL EXISTING-HOME SALES
The brokerage receives a predictable fee Platform support — free Median sale price: $440,600
at closing. The agent retains the Qualified lead opportunities — free Fee at median price: $4,406 per closing

remaining commission.

Effective brokerage fee: 1% of property value Agents build their own brand Conservative proxy: existing-home sales only

with better economics. .
No monthly platform fee for New-home, commercial and

Thannhauser Estates agents. Revenue is earned throuﬁgh‘ closings— ancillary revenue are excluded.
not agent subscriptions.

FULL U.S. FEE-REVENUE CEILING 51% MAJORITY-SHARE SCENARIO

$1.50B/MONTH ¢ $18.02B /YEAR $765.9M /MONTH * $9.19B / YEAR

lllustrative market ceiling—not a forecast. Applies the stated $1,000-per-$100,000 fee linearly
to NAR's June 2026 annualized existing-home sales and median price.



REVENUE ENGINE

Thannhauser Capital Partners

Integrated lending, investment and financial infrastructure built around better borrower economics.

THE LENDING MODEL LOAN OFFICER ADVANTAGE U.S. MARKET INPUTS
o) 0
0.50% 0% PLATFORM FEE :
ASSUMED BORROWER-PAID ORIGINATION FEE Haccretion platform access — free 2026 MORTGAGE ORIGINATIONS
Revenue is collected from the borrower Base salary — $25,000 Purchase originations: approximately $1.41T
rather than from the loan officer. Integrated software and lead flow Modeled fee pool at 0.50%: $11.0B annually
Designed to compete on borrower price Loan officers focus on borrowers—not Core model uses single-family originations
and interest rate platform costs.

Commercial lending, servicing and

Modeling assumption—not final pricing. Compensation expense is excluded other fees are excluded.

from gross-revenue totals.

FULL U.S. LENDING-REVENUE CEILING 51% MAJORITY-SHARE SCENARIO

$916.7M /MONTH + $11.0B/ YEAR $467.5M/MONTH * $5.61B/ YEAR

ADDITIONAL UPSIDE: REAL ESTATE INVESTMENTS « VENTURE CAPITAL RETURNS « LENDING-SOFTWARE REVENUE

lllustrative market ceiling—not a forecast. Applies an assumed 0.50% borrower-paid fee to MBA's 2026 singie-family mortgage-origination forecast.



REVENUE ENGINE

The Combined Economic Engine

Three integrated businesses convert network activity into recurring, transaction and lending revenue.

RECURRING PLATFORM REVENUE TRANSACTION REVENUE LENDING & CAPITAL REVENUE
Haccretion Platform Thannhauser Estates Thannhauser Capital Partners
Agents — $100/month Flat fee: $1,000 per $100K of property value Assumed borrower-paid fee: 0.50%
Businesses & lenders — $50/month Median modeled closing fee: $4,406 2026 mortgage originations: $2.2T
Users — $10/month 4.09M annualized existing-home sales Loan-officer platform fee: 0%
Full ceiling: $1.47B/month « $17.62B/year Full ceiling: $1.50B/month « $18.02B/year Full ceiling: $916.7M/month + $11.0B/year
51% scenario: $748.8M/month + $8.99B/year 51% scenario: $765.9M/month « $9.19B/year 51% scenario: $467.5M/month « $5.61B/year
Al and API pricing excluded. New-home and commercial Investment and lending-software
transactions excluded. returns excluded.
COMBINED FULL U.S. REVENUE CEILING | COMBINED 51% MAJORITY-SHARE SCENARIO

$3.89B /MONTH « $46.64B/YEAR  $1.98B/MONTH « $23.79B/YEAR

EXCLUDED UPSIDE: Al « API ACCESS « ENTERPRISE SOFTWARE « INVESTMENT RETURNS « SERVICING « COMMERCIAL & NEW-HOME REVENUE

lllustrative market ceiling—not a forecast. Combines the assumptions and U.S. market proxies presented in Slides 10.01, 10.03 and 10.04. >
=



THE RAISE

CAPITAL SOUGHT

The Baise

Capital to build, launch and scale the integrated Haccretion ecosystem.

USE OF FUNDS

& Platform & Al Development $8.0M
Core platform, engineering, infrastructure, property data, a
Al, security and scalability. 40%
@ Market Expansion $4.0M
Initial market launches, professional acquisition, * -
_ . . consumer growth and brokerage-led expansion. 20%
Growth equity financing e e e
- @ Thannhauser Estates $3.0M
Brokerage licensing, recruiting, transaction support y -
One raise. Three businesses. and operating infrastructure. 15%
[ S
Building the core network that connects B
every part of the real estate economy . lnstltu’_clonal Tea!'“ : $2.0M
, o Engineering leadership, product, finance, b
and scales without limits. operations and executive talent. 10%
T
=B Legal & Compliance $2.0M
Corporate, securities, brokerage, regulatory, . a
privacy and market-entry legal infrastructure. 10%
R ST A
2 Working Capital $1.0M
Operating runway, contingency 50
0

and execution flexibility.

20%

INVESTOR OWNERSHIP

$20M

CAPITAL SOUGHT

$80OM |

PRE-MONEY

$100M ‘

POST-MONEY

20% post-close ownership if the round is fully subscribed.




THE RAISE

The Ownership Opportunity

$20M for 20% ownership creates direct exposure to the value of the entire Haccretion ecosystem.

THE ROUND

$20M

CAPITAL RAISED

INVESTOR OWNERSHIP

20%

POST-CLOSE OWNERSHIP

VALUATION
$60M PRE-MONEY

$100M POST-MONEY

Founders and existing holders retain 80%.

ILLUSTRATIVE LONG-TERM VALUE

What the 20% stake could represent

Based on $23.79B annual revenue and illustrative 3x-5x revenue multiples.

VALUATION CASE COMPANY VALUE 20% STAKE VALUE GROSS MOIC

3x REVENUE $71.37B $14.27B 285x
4x REVENUE $95.16B $19.03B 381x
5x REVENUE $118.95B $23.79B 476x

Upside is driven by platform scale—not a single revenue stream.

lllustrative only. Not a forecast or promise of returns. Values are before future dilution, taxes,
transaction costs or changes in capital structure.



FOUNDER

Built by One Founder. Ready to Become an Institution.

A solo founder built the platform, attracted early users and defined the operating system before institutional capital.

FOUNDER & CEO

John Thannhausen

SOLO FOUNDER - SYSTEM ARCHITECT

® Conceived, designed and built Haccretion
® Launched the initial platform independently

@ U.S. Marine Corps Security Forces veteran

FOUNDER EXECUTION

1 1,000

SOLO FOUNDER EARLY USERS

Product conceived and built Initial registered community

1 O

FUNCTIONING PLATFORM  INSTITUTIONAL CAPITAL

Built before institutional funding Built independently before the raise

VALIDATION ACHIEVED BEFORE SCALE

WHY OPERATIONS WERE PAUSED

THE INSTITUTION THE RAISE BUILDS

' ° Technology & Engineering

Product, data, Al, infrastructure and security

' ° Brokerage & Compliance

Licensing, brokers, legal and transaction support

' ° Lending & Capital
Origination, underwriting and investment operations

' ® Growth & Market Operations

Agent recruitment, launch teams and expansion

' ° Professional Support

Customer success, workflows and service delivery

The opportunity outgrew what one founder could responsibly support alone.

Scaling technology, users and regulated real estate operations requires institutional leadership and infrastructure.

ONE FOUNDER PROVED THE PLATFORM COULD BE BUILT. CAPITAL BUILDS THE INSTITUTION REQUIRED TO SCALE IT.



INDUSTRY VALIDATION

Industry Conviction. Capital Unlocks Participation.

Experienced real estate professionals independently recognize the problem and repeatedly express interest in the alternative.

SOURCE OF VALIDATION - RECURRING INBOUND EMAIL CORRESPONDENCE

REPRESENTATIVE THEMES FROM DOCUMENTED PROFESSIONAL OUTREACH

01 03

INDUSTRY EXPERIENCE PROFESSIONAL INTEREST THE PARTICIPATION BARRIER

UP TO 30 YEARS RECURRING INBOUND EQUITY-ONLY RISK

Industry veterans independently describe Agents, brokers and experienced operators Interested professionals hesitate to leave
long-standing frustration with MLS-centered contact Haccretion seeking involvement in established income or personally absorb the
and fragmented real estate infrastructure. the platform and its market-entry strategy. risk of challenging entrenched infrastructure.

WHAT THE EVIDENCE MEANS

@ Independent Problem Validation —’ @ Professional Participation Interest —’ @ Capital Funds the Operating Team

Documented correspondence can be made available during investor diligence; identities and companies remain confidential.

The industry is not waiting to be convinced the system is broken.
IT IS WAITING FOR A PROPERLY FUNDED ALTERNATIVE.




